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BRIEF OVERVIEW

· Experience in the areas of Brand Development, Marketing Communication, Business Development & Socio-economic research

· Handled over 30 brands across diverse sectors 

· Strong team player; can independently mentor, motivate and lead a team 

· Excellent numerical abilities and analytical skills

PROFESSIONAL EXPERIENCE

REDIFFUSION, Kolkata

August 2021 – March 2022

Business Head

Work Profile

· Head of Account Management; handling an 8 member team and ensuring effective client management for our clients. Responsible for coordination of all ATL, BTL & digital requirements of clients. Prominent clients being handled include Eveready, Nuvoco Cement, Shyam Steel, Senco Gold & Preferred Consumer

· Being a part of New Business Development team, pitching for new business 

INT Techshu

December 2018 – August 2020

Group Lead

IndusNet Techshu is Eastern India’s premier digital agency

Work Profile

· Head of Account Management; handling a 7 member team and ensuring effective client management for our clients. Responsible for coordination of  all digital requirements of clients. Prominent clients handled include Sun Bangla, Disha Eye Hospital, Kutchina and Utalika Leisure 

· Making presentations to clients and interacting with Creative, Social Media and PPC team to ensure quality and on-time job delivery

SOS Ideas                                                                             

October 2016 – November 2018

Account Director

Work Profile

· Pitching for new business, making strategic presentations

· Head of Account Management; handling a 6 member team and ensuring effective client management for our clients (Konark Cement, The Telegraph, Bisk Farm, ABP Weddings, ABP.com, Seagrams etc). Responsible for all MARCOM requirements of clients(ATL & BTL)

· Making presentations to clients and interacting with Creative, Studio and Media to ensure quality and on-time job delivery

Key Achievements

· Pitched and won the accounts for Konark Cement, The Telegraph(relaunch), West Bengal Tourism and Century LED

· Successfully managed the new brand campaigns for Konark Cement, The Telegraph, Century LED, Success Menswear and ABP Digital(Pujo)

Law & Kenneth Saatchi                                                                             

November 2015 – September 2016

Group Account Manager

Work Profile

· Client Servicing & Account Management; ensuring effective client management for our client (ITC Vivel). Responsible for all MARCOM requirements of clients(ATL & BTL)

· Interacting with clients on a regular basis, taking briefs and de-briefing the agency on it  

· Making presentations to clients and interacting with Creative, Studio and Media to ensure quality and smooth job delivery

· Pitching in for new business through effective client contact

Key Achievements

· Part of the team that launched the new thematic campaign for ITC Vivel

Mission Exam(Start-up)                                                                                         

January 2014 – October 2015

Self Employed as Director – Marketing and Business Development

www.missionexam.com is an online startup specializing in providing online mock test solutions for different competitive exams (Medical, Engineering, Bank PO, etc.)

Work Profile

· As a managing partner of this start-up, I am responsible for the entire marketing and business development activity

Key Achievements

· Over 25 seminars conducted in leading schools across West Bengal

· Reached out to over 100 schools and 150 coaching centres, all at virtually zero offline marketing budget

JWT, Kolkata                                                                                

April 2011 – December 2013 

Account Manager

Work Profile

· Client Servicing & Account Management; ensuring effective client management for our clients (Tata Steel, Peerless, Star Cement). Responsible for all MARCOM requirements of clients(ATL & BTL)

· Interacting with clients on a regular basis, taking briefs and de-briefing the agency on it  

· Making presentations to clients and interacting with Creative, Studio and Media to ensure quality and smooth job delivery

Key Achievements

· Launched the Star Cement campaign in North Bengal and Bihar

· Launched the new thematic campaign of Tata Shaktee

· Launched the Peerless Mutual Fund company pan-India
TRITON COMMUNICATIONS, Bangalore

Associate Director – Brand Services                                         

May 2010 – February 2011
Work Profile

· The face of Triton Bangalore in United Breweries. Brands handled are Kingfisher Red, Zingaro and Sand Piper. Other clients include Adani Wilmar & Envirofit

· Addressing all ATL & BTL requirements, making presentations to clients and interacting with them on a daily basis

· Business Development, through pitching for new clients and increasing activity for existing clients 
Key Achievements

· Re-launched the Kingfisher Red Corporate AV

· Part of the Kingfisher blue thematic campaign

· Designed collats for the October fest
JWT, Kolkata

Account Supervisor (Client Servicing)                                        

April 2007 – April 2010                                            
Work Profile

· Handling all advertising (ATL &BTL) requirements of clients (Peerless, Tea Board of India, Khaitan, South City, UNICEF and Hero Honda)

· Making presentations to clients and interacting with Creative, Studio and Media representatives

· Business Development, through pitching for new clients and increasing activity for existing clients 

Key Achievements

· Launched the Peerless Smart Money campaign

· Launched the Tea Board thematic campaign

· Launched the new Khaitan thematic campaign

DIREM Marketing Services (Mumbai) Pvt Ltd                            

March 2005 - March 2007

Business Development Executive 

KRA – Business Development

Ministry of Statistics and Programme Implementation, Govt of India            

December 2003 - March 2005 

Investigator(Socio-Economic Research)
Work Profile:

· Successfully conducted field surveys on numerous projects on consumption expenditure, health, morbidity and employment

EDUCATION

University of Hull, U.K.





 2003

PGDM- Strategic Marketing 

Calcutta University




             2000

MSc – Economics 

Scottish Church College 




1998

BSc – Economics

Calcutta Boys School 



   
             1995
ISC

PERSONAL DETAILS

Date of birth:

31st August, 1976

Languages known:
English, Hindi and Bengali
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