
SOMNATH  DAS	
Mobile: +91- 9831657610.
Email- dassomnath87@gmail.com


CAREER OBJECTIVE- To Work In An Organization Providing a Challenging Work Environment and be able to Rise a Position Of Responsibility &Contributing to the Organization’s Growth.

PROFILE SYNOPSIS 
· Hardworking, Competent & Efficient.
· Smart, Dynamic & Talented to Play a Positive Role in a Challenging Environment.
· Good Communicator with Excellent Presentation, Building & Motivation Skills.	

Academia

2010-     M.B.A in Marketing from ICFAI University with 7.45 CGPA
2008-    B.B.A. in Sales & Marketing from Burdwan University 70.64%
2005-HS fromWBBHSE with 65.3%.
2003-MadhyamikfromWBBSE Board with 73%.
_____________________________________________________________________________________________________________

Technical  Skills

HaveBasic Knowledge of Computer Application including MS Office.
Internet Browsing.

______________________________________________________________________________________________________________

Current Organisation
 Name of the company:                       Bajaj Home Finance Ltd. 
Designation:				Area Sales Manager
Dept:                                                          Home Loan and Mortgage Loan- LAP
Duration: 				8th June 2020 to Till Date


Roles & Responsibilities
	
· Currently responsible for Kolkata Salaried Home Loan and Mortgage Loan.
· Prospect for potential new area/location and turn this into increased business through inbound and open market.
· Plan for business development
· Build relationships with vendors and builder.
· Present new products and services and to enhance business
· Forecast sales targets and ensure they are met by the sales team
· Track and record activity on accounts and help to close deals to meet these targets
· Motive sales team to achieve monthly/Quarterly/Yearly Target 
Past Experience
 Name of the company:                       IDFC First Bank Ltd. 
[bookmark: _GoBack]Designation:				State Head
Dept:                                                          Mortgage Loan- LAP
Duration: 				3rd March 2014 to 1st June 2020


Roles & Responsibilities
	
· Currently responsible for Kolkata, Siliguri, Ranchi, Guwahati location.
· Prospect for potential new area/location and turn this into increased business
· Plan for business development
· Build relationships with vendors.
· Present new products and services and to enhance business
· Forecast sales targets and ensure they are met by the sales team
· Track and record activity on accounts and help to close deals to meet these targets
· Motive sales team to achieve monthly/Quarterly/Yearly Target 
· Understand the company's image stock and secure the rights to new images, libraries and other media that will continually enhance the company's performance.
Past Experience
Name of the company:                        INDIA INFOLINE LTD.
Designation:				Branch Manager
Duration:				1stSeptember 2010 to 27th Feb 2014.


Roles & Responsibilities
	
· Prospect for potential new clients and turn this into increased business
· Plan approaches and pitches
· Build relationships with new clients
· Present new products and services and enhance existing relationships
· Forecast sales targets and ensure they are met by the sales team
· Track and record activity on accounts and help to close deals to meet these targets
· Identify opportunities for campaigns, products and distribution channels that will lead to an increase in sales
· Present to and consult with mid and senior level management on business trends with a view to developing new products, services and distribution channels
· Attend industry functions, such as book fairs and seminars, and provide feedback and information on market and creative trends
· Work with image licensing sales teams and other internal colleagues to meet customer needs
· Understand the company's image stock and secure the rights to new images, libraries and other media that will continually enhance the company's performance.



Name of the company:	US COMMODITY VENTURES PVT.LTD.
Designation:			Business Development Executive
Duration:			17th February2010 to 26th August2010 


Roles & Responsibilities
	

· Prospect for potential new clients and turn this into increased business
· Plan approaches and pitches
· Build relationships with new clients
· Present new products and services and enhance existing relationships
· Forecast sales targets and ensure they are met by the sales team
· Track and record activity on accounts and help to close deals to meet these targets
· Identify opportunities for campaigns, products and distribution channels that will lead to an increase in sales
· Present to and consult with mid and senior level management on business trends with a view to developing new products, services and distribution channels
· Attend industry functions, such as book fairs and seminars, and provide feedback and information on market and creative trends
· Work with image licensing sales teams and other internal colleagues to meet customer needs
· Understand the company's image stock and secure the rights to new images, libraries and other media that will continually enhance the company's performance.








Strengths

· Good Communication Skill.
· Smart, Dynamic & Challenging To Play A Positive Role In a Challenging Environment.
· Sincere & Hardworking.
· Comprehensive problem solving abilities.
· Good Leadership Skills.





_____________________________________________________________________________________________________________



Personal Dossier

Father’s Name          Mr.Balai Chandra Das.
Date of Birth             22ndJanuary 1987.
Present Address       31, K P Roy Lane. Dhakuria, Kolkata-700078.

Linguistic Proficiency                                                          English, Bengali &Hindi.



Declaration- I hereby declare that all the Information Furnished Above are true to the best of my Knowledge.




						
Date:  
	__________________________________________	
Place:Kolkata						(SOMNATH DAS)

	

